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Krause, REAL ESTATE TODAY, October 1970, pp. 57-60 
Suburban Office Development, by Franklin King, Jr, REAL 
ESTATE TODAY, March 1972, CID Supplement, pp. C26-C29. 
Techniques of Merchandising ‘Cold Storage” Land, by Real- 
tor Clifford Weaver, REAL ESTATE TODAY, October 1970, pp. 
14-16 

The Balanced Regional Community, by Mac Donald Beckett, 
REAL ESTATE TODAY. January 1971, pp. 49-51. 

The Market for ‘Cold Storage” Land, by Realtor James Mis- 
ko, REAL ESTATE TODAY, October 1970. pp. 13-14 

The Move to the Suburbs, by Robert P. Hackstaff, REAL ES- 
TATE TODAY, March 1972, CID Supplement, pp. C2-C6. 

The Suburban Office, by Burton E. Foliman, REAL ESTATE 
TODAY, March 1972, CiD Supplement, pp. C7-C9. 
Transaction Winner, by Realtor Carl Felt, REAL ESTATE TO- 
DAY. March 1972. CID Supplement. pp C10-C12. 
Underground Warehousing, by Realtor Robert E. Grant and 
William J. Wiseman, Jr, REAL ESTATE TODAY, March 1972, 
pp 38-41 


LEASES AND LEASING 


Critique of a Lease Letter, by John W. Wynne, DIVISION 
REPORT, February 1970, pp. 16-16 

Downtown Office Buildings, by Realtor Maynard R. Hoksnson, 
DIVISION REPORT, February 1970, p. 27. 

Leasing in Today's Market, by Realtor R Stanley Dybvig, 
REAL ESTATE TODAY, April 1969. pp. 30-37 

Leasing Shopping Centers 1970 Style, by Realtor Herbert D. 
Weitzman, CID LETTER, November 1970 

Leasing Specialities, DIVISION REPORT. February 1970. p 26. 
Leasing Suburban Office Space, by Realtor Sheldon F. Good, 
REAL ESTATE TODAY, March 1972. CID Supplement, pp. C13- 
C14. 

Legal Pitfalls in Commercial Leases, by D. Richard Keeppler, 
DIVISION REPORT, February 1970, pp. 12-14. 

Letters of Intent, by Realtor Robert E. Walker, DIVISION RE- 
PORT, February 1970, p. 23 

Negotiating an Industrial Lease on a Build-to-Suit Basis, by 
Realtor Arthur Trieb, DIVISION REPORT, February 1970, pp. 
24-25. 

Negotiating Percentage Leases, by Realtor Herbert D. Weitz- 
man, CID LETTER, February 1971. 

Office Leasing in Black and White, by Wayne 8. Swearingen, 
REAL ESTATE TODAY, October 1971. pp. 4-7. 

Right of First Refusal, by Realtor Robert |. McKee, C.C.1.M., 
REAL ESTATE TODAY, April 1971, pp. 69-71. 

Service Station Leasing, by Realtor James Schrage, DIVISION 
REPORT, February 1970. pp. 26-27. 

Terms cf Leases for Space in Shopping Centers, by S. O. 
Kaylin, REAL ESTATE TODAY, July 1968, pp. 44-45. 

The Crystal Ball for the ‘70s, by Realtor Fred C. Tucker, DIVI- 
SION REPORT, February 1970, pp. 29-31. 




















The Economy: Its Effect on Leasing in Today's Market, 
Sponsored by Realtor Robert E. Walker, DIVISION REPORT, 
February 1970 
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Change the System, by Realtor George Shafran, REAL ESTATE 
TODAY, January 1970, pp. 14-15 

Convincing Sellers to Price Right, by Realtor Ted Bell, REAL 
ESTATE TODAY. October 1968, pp. 60-67. 

How | Did It — With Listings, by Realtor F. Poche Wagues- 
pack. Jr. REAL ESTATE TODAY, April 1968, pp. 78-79. 

How to Eliminate Listing’s Deadly Dozen, by Realtor Art 
Godi, REAL ESTATE TODAY. October 1969, pp. 8-13. 

How to Find Buyers and Sellers, by Realtor Theodore Van 
Solen, REAL ESTATE TODAY. January 1970. pp. 76-77. 

How to Increase Listings, by Realtor Ira Gribic. REAL ESTATE 
TODAY. July 1968. pp. 9-17. 

How to Obtain Listings on Office Buildings — “esources 
and Resourcefuiness, by Realtor Abel Berland, CID LETTER, 
August 1968 

How to Secure Exclusive Listings on Apartment Buildings, 
by J David Huskin, CID LETTER. June 1968. 

How to Sell an Office Builc'ng, by Realtor Clifford Zu'l, CID 
LETTER, November 1968 

Listing and Selling Pre-Owned Homes, by Realtor Robert M. 
Davies, REAL ESTATE TODAY, March 1972, pp 17-20. 
Listing Shortage, hy Realtor Ralph Pritchard, REAL ESTATE 
TODAY, Jinuary 1969, pp 44-61 

Listing — the Basics, by Rualtor Emmeite Gatewood, Jr,, 
REAL ESTATE TODAY, July 1969, pp. 6:13 

Obtaining Listings and Locating Prospective Buyers, by Real- 
tor William Johnstone, REAL ESTATE TODAY, April 1969, pp. 
66-71 

Opening Avenues of Sale, by Realtor Bob Compton, REAL 
ESTATE TODAY. October 1969. pp. 69-71. 

Overpriced Listings. by Realtor Walter Bunker, REAL ESTATE 
TODAY. July 1969. pp 46-50 

Psychology: The Name of the Listing Game, by Realtor Chris 
Markos, REAL ESTATE TODAY, October 1969. pp. 60-62. 
Servicing the Listing, by Realtor Philip C. Smaby, 
SUCCESSFUL SALES $LANTS, February 1968. 

The Game of Renewing Listings, by Realtor James B. Scho- 
maeker, REAL ESTATE TODAY, July 1971, pp. 55-58. 

The Unlistable Listing?, by Tom Hopkins, REAL ESTATE TO- 
DAY, October 1971. pp. 16-19. 

To Get Listings That Will Sell — Send The Aardvark, by 


_ Realtor Joseph P. Klock, SUCCESSFUL SALES $LANTS, De- 


cember 1970. 

Want to Sell Every Listing You Take?, by Realtor S. R. Wick- 
er, REAL ESTATE TODAY, April 1971, pp. 29-32. 

Where to Look for the Best Listings, by Realtor Walter Bunk- 
er, REAL ESTATE TODAY, October 1969, p. 29. 


Why a Medium-Size Office Should Belong to a Multi-List 
Service, by Realtor Henry Leist, REAL ESTATE TODAY, January 
1970. pp 72-73 


MANAGEMENT SERVICES 


Why Investment Brokers Should Offer a Management Ser- 
vice, by Realtor John Baird, CID LETTER, December 1969. 


MOBILE HOMES 

How Do You Sell a Rubber Foundation?, by Realtor Wilford 
R. Haught. REAL ESTATE TODAY, July 1971, pp. 10-16. 
Mobile Home Communities, by Realtor Harold Weston, REAL 
ESTATE TODAY. April 1969. pp. 52-53. 

The Mobile Home Boom, by Realtor Art Leitch, SUCCESSFUL 
SALES SLANTS. September 1970. 


MODULAR HOUSING 


Some Technological Solution to Housing Ills, by John Ham- 
maker, REAL ESTATE TODAY, April 1971, pp. 21-28. 


MOTIVATION 

Are You a Victim of Your Moods?, by Realtor Roger Perry, 
REAL ESTATE TODAY, March 1972, pp. 10-12. 

Are You Boring Your Salesmen to Death, by Realtor Keith 
Wheeler, DIVISION REPORT, February 1971, pp. 23-24. 

Ask Your Sales Associates, by Realtor George L. Striebing. 
DIVISION REPORT, May 1970, pp. 12-15. 

Bring in the Experts, by Realtor Edward L. Sowards, DIVISION 
REPORT, February 1971, p. 22. 

Cure for “Slumpitis,”” by Realtor Frank Flusche, DIVISION 
REPORT, February 1971, p. 3. 
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VISION REPORT, February 1971. pp. 8-11. 

Don’t Just Sit There!, by Realtor George Shafran, DIVISION 
REPORT, May 1968. p 22. 

Don’t Overlook Recognition, by Realtor Daniel F. Sheehan, J., 
DIVISION REPORT, May 1970, pp. 6-8 

Effective Meetings, by Ralph Martin, DIVISION REPORT, Feb- 
ruary 1971, p. 15 

Goals and Rewards — How They Motivate, by Realtor G. 
Grant Dixon, Jr, DIVISION REPORT, May 1970, pp. 4-5. 

How to Get and Stay There, by Realtor Robert Davies, DiVi- 
SION. REPORT, November 1970, pp. 27-31. 

How to Know if You're Motivated, by Realtor §. R. Wicker, 
DIVISION REPORT, May 1970, pp. 30-31. 

How to Pick a Sales Manager, by Realtor Charies E. Schwartz, 
DIVISION REPORT, May 1970, p. 21. 

it’s the IT that Counts!, by Realtor Ted Pappas, DIVISION 
REPORT, May 1968, p. 16 

Lifeline to Success, by Realtor John L. Markay, DIVISION 
REPORT, February 1971, pp 4-6. 

Management by Action, by Fred Herman, REAL ESTATE 
TODAY, October 1970, pp. 67-70 

Management's Responsibilities, by Realtor Richard M. Caruso, 
DIVISION REPORT, May 1970, pp. 16-18. 

Motivating Salesmen, by Robert Conklin, DIVISION REPORT, 
May 1970. pp. 27-29 

Motivating Salesmen, Sponsored by Reaitor Edward J. Bole- 
man, DIVISION REPORT, May 1970. 

Percentagewise and Otherwise,. by Realtor Jack Conway. Di- 
VISION REPORT, May 1968, pp. 28-29. 

Prizes from $2 to $2,000, by Realtor Art Godi, DIVISION 
REPORT, May 1970. pp. 22-26. 


Profit or Problems?, by Realtor Gary Scott, DIVISION REPORT, 


February 1971, pp. 16-17 

Promotion to Sales Manager, by Realtor Edwin A. Ellinghau- 
sen, DIVISION REPORT, May 1970, pp. 19-20. 

Purpose. Planning & Follow-Uz Equal Results, by Realtor 
Richard C. Bonnewitz, DIVISION REPORT, February 1971, pp. 
25-27. 

Sales Meetings in the Multi-Office, by Realtor John L. Hall, 
DIVISION REPORT, February 1971. pp. 18-21. 

School Days Are All Our Days, by Realtor Eva D. Fauilstich, 
DIVISION REPORT, February 1971, pp. 13-14. 

Selectivity, Understanding, Recognition, by Realtor George T. 
Smith, DIVISION REPORT, May 1970, pp. 10-11. 

Six Simple Keys to Success, by Realtor William T. Beazley, 
DIVISION REPORT, May 1968. p. 30. 

Steps to Profitable Sales Meetings, by Realtor Jerry Urban. 
DIVISION REPORT, February 1971, p. 12. 

Strongest Motivating Factor, by Realtor Stanley C. Wiley. Di- 
VISION REPORT, May 1970. p. 9. 
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The Challenge to Change, by Arthur Mortell,. REAL ESTATE 
TODAY. Cctober 1970. pp. 61-63. 

The Main Office Sales Manager, by Realtor Christa Leiter. 
DIVISION REPORT. November 1970. pp. 14-15. 

The Mathematics of Excellence. by Harrison L Todd. DIVI- 
SION REPORT. May 1968. p. 23. 

The Room for Self-improvement is the Largest Room in the 
World, by Larry D. Frazier, REAL ESTATE TODAY. July 1971. 
pp. 6-9. 

The Sales Manager's Role, by Realtor James Krause, REAL 
ESTATE TODAY. July 1969. pp. 22-23. 

The “Self-Accepting’” Manager, by James Fraber and Arthur 
Mortell, REAL ESTATE TODAY. October 1970, pp. 64-66. 

The Slight Edge. by Realtor Tom Bateman, DIVISION REPORT, 
May 1968. p. 26 

Think of the Time You'll Save. by Jeri Rose. REAL ESTATE 
TODAY. March 1972. pp 42-47. 

To the Losers, by Realtor H. Harland Crowell, Jr.. DIVISION 
REPORT. May 1968. pp. 19-20. 

Visions of Horror?, by Realtor Donald G. Heidorn, DIVISION 
REPORT. February 1971. pp. 28-29. 

Weekly, Qua-terly & Annually, by Realtor Ebby Halliday, DIVI- 
SION REPORT. February 1971, p. 7. 

What Do You Sell in Sales Meetings?, by Realtor Tom Brin- 
koetter, DIVISION REPORT, February 1971, pp. 30-31. 

What Makes Salesmen Run?, by Realtor Morrie Kraus, REAL 
ESTATE TODAY. October 1970. pp. 71-73 

What the Boss Wants in a Sales Manager, by Realtor George 
P. Shafran. DIVISION REPORT. Nuvember 1970. pp. 4-6. 
What's the Word for It?, by Realt~r Clifford A. Robedeaux, 
DIVISION REPOAT. May 1968. p. 21. 

Why Do You Ask?, by J. David Huskin. DIVISION REPORT. 
May 1968. pp 17-18 


OFFICE CENTERS 

Creating Your Own Opportunity in Suburban Office Space. 
by Realtor Larry D. Fransen. REAL ESTATE TODAY. March 
1971. CID Supplement. pp. C15-C18. 

Developing Suburban Office Space, by Realtor Dan R. Robin- 
son ll. REAL ESTATE TODAY. March 1972. CiD Supplement. p. 
Ci 

Fox Hill, by Realtor Phillip R. Lyman. REAL ESTATE TODAY. 
March 1972. CID Supplement. pp. C19-C20. 

Houston: Suburbia, by Jack D Dean. REAL ESTATE TODAY. 
March 1972, CID Supplement. p. C25. 

Hows and Whys of Suburban Office Space, by George W. 
Reeve. REAL ESTATE TODAY. March 1972, CID Supplement, 
pp. C21-C24. 

Leasing Suburban Office Space, by Realtor Sheldon F. Good, 
REAL ESTATE TODAY. March 1972, CID Supplement. pp. C13- 
C14. 

O’Hare Lake Office Plaza, by Charlene A. Blake and Donald E. 
Truitt. REAL ESTATE TODAY, March 1972, CID Supplement, 
pp. C30-C32. 

Suburban Office Development, by Franklin King, Jr.. REAL 
ESTATE TODAY. March 1972. CID Supplement. pp. C26-C29. 
The Move to the Suburbs, by Robert P. Hackstaff. REAL ES- 
TATE TODAY. March 1972. CID Supplement. pp. C2-C6. 

The Suburban Office, by Burton E. Foliman. REAL ESTATE 
TODAY. March 1972. CID Supplement. pp. C7-C9. 
Transaction Winner. by Reattor Cari Fett. REAL ESTATE TO- 
DAY. March 1972. CID Supplement. pp. C10-C12. 


OFFICE MANAGEMENT 

An Organizational System That Works!, by Realtor Edward J. 
Sowards. REAL ESTATE TODAY. April 1971. pp. 72-74. 

Be Sure to Include, by Realtor Art Leitch. DIVISION REPORT. 
May 1969. pp. 6-10. 


Branch Office Management, by Realtor Edward Rybka. REAL 
ESTATE TODAY. July 1969. pp. 40-45. 

Branch Office Operation, by Realtor Richard Van Valer, REAL 
ESTATE TODAY. October 1969. p 68 

Bullpen or Private Office?. by Realtor Ralph Yeager and Real- 
tor Jamie O'Neill, SUCCESSFUL SALES SLANTS. August 1971. 
Communication Withir the Organization, by Realtor George 
Striebing. REAL ESTATE TODAY. April 1970. pp. 35-57. 
Crossroads — Residential and Commercial Brokerage, by 
Realtor Robert Doyle, CID LETTER, February 1968. 

Do Your Forms Bring You Up or Down?, REAL ESTATE 
TODAY, July 1971, pp. 65-81. 

Figures Don’t Lie, by Realtor George Aug, REAL ESTATE 
TODAY, January 1971, pp. 36-38. 

From the Manuals, Sponsored by Realtor Lewis Bass, DIVI- 
SION REPORT, May 1969 

Guide to Recruiting Associates, by Larry D. Frazier, REAL 
ESTATE TODAY. March 1972. pp. 22-26 

Guidelines for Organizing an Office, by Realtor Robert Tra- 
band, DIVISION REPORT, September 1970. pp. 5-15. 
Handling the Boss, by Realtor Howard E. Hobson, DIVISION 
REPORT, November 1970. p. 13. 

Hotel —- Motel Real Estate Office, by Realtor J. William 
Sheelen, Jr., REAL ESTATE TODAY, January 1972. pp. 60-61. 
How the Sales Manager Can Help Increase Realtor’s Office 
Net Income Margin, by Dr. Fred E. Case, DIVISION REPORT, 
November 1970. pp. 7-10. 

How to Get and Stay There, by Realtor Robert Davies, DIVI- 
SION REPORT, November 1970, pp. 27-31. 

Huber Had Help, by Realtor Curt E. Huber, REAL ESTATE 
TODAY. January 1969. pp. 58-60. 

Just Dial AIRPORT, by Realtor Edward J. Boleman. C.#.B., 
REAL ESTATE TODAY. October 1971. pp. 62-64. 
Management For the 70's, by Realtor John M. Grogan. REAL 
ESTATE TODAY. October 1971. pp. 10-13. 

Management on Purpose, by Realtor Albert Mayer. Ill, REAL 
ESTATE TODAY. July 1970. pp. 76-79 

Management's Most Common Mistakes, SUCCESSFUL $ALES 
SLANTS. June 1971.. NIREB Survey. 

Managing a Commercial-investment Office. Sponsored by 
Realtor Robert Traband, DIVISION REPORT, September 1970. 
Monthly Profit and Loss Statement, by Realtor Lester D. 
Haymore. REAL ESTATE TODAY. July 1970. pp. 80-83. 
“Moonlighting” Managers, by Realtor Don Ursin, DIVISION 
REPORT, November 1970, pp. 16-17. 

More Than 10, by Realtor Eileen and Realtor Randall Hicks, 
REAL ESTATE TODAY, October 1969, pp. 31-34. 

More Than 10, by Realtor John L. Hall, REAL ESTATE TODAY, 
January 1970, pp. 61-63. 

Office Management and Budgetary Control, by Realtor Albert 
Mayer, Ill, REAL ESTATE TODAY, October 1968, pp. 73-81. 
1-10 Associates, by Realtor Gordon Walsh. REAL ESTATE 
TODAY, October 1969, pp. 30-33. 

1-10 Associates, by Realtor John Carrott, REAL ESTATE TO- 
DAY. January 1970. pp. 59-60. 

On Policy and Procedure Manuals, Sponsored by Realtor Lew- 
is Bass. DIVISION REPORT. May 1969. 

“Only” Four, by Realtor George Mayer. REAL ESTATE TODAY. 
Apni 1969. pp. 38-41. 

Pitfalls of the Sales Manager. by Realtor Grover Cleveland. Jr. 
DIVISION REPORT. November 1970. pp. 25-26 

Policies and Procedures, by Fred Davis. Jr. DIVISION RE- 
PORT. September 1970. pp. 16-19. 

Sales Meetings in the Multi-Office, by Realtor John L Hail. 
DIVISION REPORT. February 1971. pp. 18-21. 

Sell More with Fewer Salesmen, by Robert McMurry, DIVI- 
SION REPORT, September 1970. pp. 20-24. 
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Shoemakers’ Children Wear Shoes — At Bermel-Smaby 
Realty, REAL ESTATE TODAY. October 1969, pp. 20-21 
Should a One-Man Office Manage Property?, by Realtor Rob- 
ert |. McKee, REAL ESTATE TODAY, July 1970. pp. 40-44. 
Small Office, Small Town, by Realtor S. M. Simmonds, REAL 
ESTATE TODAY. April 1970. pp. 33-34. 

Specialization — a Way to Improve and Profit, by Realtor 
Robert Traband, DIVISION REPORT, September 1970, pp. 25- 
26 

The Broker and the Corporate Client, by Realtor E. Eddie 
Hensen. DIVISION REPORT, September 1970, pp. 27-28. 

The Main Office Sales Manager, by Realtor Christa Leiter, 
DIVISION REPORT. November 1970. pp. 14-15. 

The Ogre of Overhead, by Realtor Harold Klarreich, REAL 
ESTATE TODAY. October 1969. pp. 38-45. 

The Seven Year Plan, by Realtor Robert W. Traband, DIVISION 
REPORT. September 1970. pp. 29-31. 

Think of the Time You'll Save, by Jeri Rose, REAL ESTATE 
TODAY. March 1972. pp. 42-47. 

Transition from a Residential to a Commercial-investment 
Office, by Realtor John Keepper and Realtor Karl Nagel, REAL 
ESTATE TODAY, April 1970. pp. 30-33. 

What Is Management?, by Realtor Robert Traband, DIVISION 
REFORT, September 1970. pp. 3-4. 

What the Boss Wants in a Sales Manager, Realtor George P. 
Shafran. DIVISION REPORT. November 1970, pp. 4-6. 

Whys and Whearefores, by Realtor Donald G. Heidorn, Realtor 
Gary Stiles, Realtor Jacob Lefferts, Ill, Realtor Hugh T. Peck, 
Realtor Albert Mayer, Ill, and Realtor Ross Ellis, DIVISION 
REPORT. May 1969. pp. 11-15. 


OFFICES — DESIGN 
Closed Mall Real Estate Office, by Realtor Mark W. Reinhardt, 
REAL ESTATE TODAY, March 1972, p. 37. 


Hotel-Motei Real Estate Office, by Realtor J. William Sheelen, 
Jr, REAL ESTATE TODAY. January 1972, pp. 60-61. 


OFFICES — LOCATION 


Closed Mall Real Estate Office, by Realtor Mark W. Reinhardt, 
REAL ESTATE TODAY. March 1972. p. 37. 


Hotel-Motel Real Estate Office, by Realtor J. William Sheelen, 
Jr, REAL ESTATE TODAY. January 1872. pp. 60-61. 


SWNERSHIP, FORMS OF 


A Dream, Vision — and Reality, by Elmer Young, Jr., REAL 
ESTATE TODAY, July 1971, pp. 48-53. 

Are You Heading for Obsolescence?, by Boris W. Becker, 
REAL ESTATE TODAY, January 1972, pp. 4-9. 

Brokerage and Management Opportunities Through Syndica- 
tion, by Realtor Leonard S. Eisenberg, REAL ESTATE TODAY, 
January 1971. pp. 18-22. 

Corporations — A Detailed Study, by Realtor Ernest Tew, 
DIVISION REPORT. September 1968, pp. 15-20. 

Joint Venture, by Realtor Robert Riedel, DIVISION REPORT, 
June 1969. pp. 12-13 

Limited Partnership, by Realtor Lewis H. Withey, Ill. DIVISION 
REPORT. June 1969, pp. 12-13. 

Limited Partnership Advantages, by Realtor David Manion, 
DIVISION REPORT, June 1969. 

Partnership Problems and Solutions, by John A. Hazelwood, 
DIVISION REPORT, June 1969, pp. 24-25. 

Piece of the Action, by Realtor Robert A. Doyle, REAL ESTATE 
TODAY. March 1972. pp. 34-36. 

Pros and Cons of a Public Offering, by Realtor Joe E. Russo. 
REAL ESTATE TODAY. July 1971. pp. 35-41. 

Public Real Estate Syndication, by Realtor Dave Stone, DiVi- 
SION REPORT. June 1969, pp. 16-19. 





The Real Estate Investment Trust, by Michael Laikin, DIVI- — 
SION REPORT, June 1969, pp. 14-15. 

The Use of a Corporation for Real Estate Brokerage, by Real- 
tor James E. Baker, NIVISION REPORT, September 1968, pp. 
6-7. 


PLANNING 

An Organizational System That Works!, by Realtor Edward J. 
Sowards, REAL ESTATE TODAY, Apri! 1971. pp. 72-74. 

Are Your Heading for Obsolescence?, by Boris W. Becker, 
REAL ESTATE TODAY, January 1972. pp. 4-9. 

Forecasting Tomorrow's Business with Today's Results, by 
Realtor Sheldon Good, CID LETTER, September 1969. 

Plan Your Work and Work Your Pian, by Realtor T. P. War- 
low. Jr., REAL ESTATE TODAY. July 1969. pp. 38-39. 


Salesmanship Is Planning, by Realtor Allison H. Dean, REAL 
ESTATE TODAY. January 1970. pp. 33-38. 


The Value of Time, by Realtor Joseph Klock, SUCCESSFUL 
SALES $LANTS, February 1968. 


PRESENTING THE OFFER 

Getting the Deposit and Presenting the Offer, by Realtor L. 
Allen Morris, REAL ESTATE TODAY, October 1969, pp. 48-51. 
Techniques for Negotiating Sales, by Realtor John Hall, REAL 
ESTATE TODAY. April 1971. pp. 76-79. 


Techniques in Presenting the Offer, by Realtor Carl Sand- 
strom, REAL ESTATE TODAY, July 1970. pp. 59-64. 


The Art of Negotiating, by Realtor Lydia Franz, REAL ESTATE 
TODAY, April 1970, pp. 7-19. 


PROFESSIONALISM 

Are You Heading for Obsolescence?, by Boris W. Becker, 
REAL ESTATE TODAY, January 1972, pp. 4-9. 

Buyers Talk Back,REAL ESTATE TODAY, March 1972, pp. 50- 
57. 


Designations, REAL ESTATE TODAY, January 1969, pp. 61- 
76. 


Guide to Recruiting Associates, by Larry D. Frazier, REAL 
ESTATE TODAY, March 1972, pp. 22-26. 


Integrity and Its Role in Your Business Success, by Realtor 
Marcy West, SUCCESSFUL SALES $LANTS, March 1970. 
Make America Better, REAL ESTATE TODAY, July 1970, pp. 
48-58. 

Portrait of a Virtuoso, by Realtor Robert E. Walker, DIVISION 
REPORT, May 1968, P. 25. 

Representing Buyers, by Realtor Jack Lee, REAL ESTATE 
TODAY, January 1972, pp. 46-55. 

Respect for Agency — What Does It Mean?, by Eugene Con- 
ser, REAL ESTATE TODAY, July 1969, pp. 18-19. 

The Challenge of Professionalism, by Walter R. Hall, Jr., DIVI- 
SION REPORT, May 1968, p. 24. 


The Realtor’s Role in Community Activities, by Realtor Rob- 
ert Nelson, REAL ESTATE TODAY, October 1969. p. 77. 


The T. P. &., by Realtor Rich Port, DIVISION REPORT, May 
1968, p. 6. 


What Price Ethics?, by Realtor Robert Steger, REAL ESTATE 
TODAY, October 1969, pp. 22-24. 


Winning and Keeping Client's Confidence, by Realtor Maniey 
Behrens, REAL ESTATE TODAY, April 1968, pp. 24-28. 


PUBLIC RELATIONS 
Are You Ready for the Challenges of 1970?, by Bernard E. 
Ury, REAL ESTATE TODAY, January 1970, pp. 12-13. 


Growth of Public Relations, by Realtor Jim West, 
SUCCESSFUL SALES $LANTS, June 1968. 


How to Capitalize on Free Publicity, by Realtor Warren Hard- 
ing. CID LETTER, August 1969. 
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Picking Up the Pieces After Election, by Doris E. Nuttycombe. 
REAL ESTATE TODAY. July 1971. pp. 46-47 

Public Relations and the Small Firm. by Realtor Alvin Busch. 
REAL ESTATE TODAY. January 1971. pp. 66-58. 

What's Up Front Counts!, by Realtor Jean Walter, REAL ES- 
TATE TODAY. April 1971. pp. 80-81. 


QUALIFYING THE BUYER 


Peak-Out: 55, by Bruce M. Hass. REAL ESTATE TODAY. Ap ' 
1971. pp. 17-18. 

Qualifying the Buyer and Showing Homes, by Realtor George 
Rumsfeld, REAL ESTATE TODAY. July 1969, pp. 54-58. 
Qualifying the Buyer, by Realtor George A. Taylor, REAL ES- 
TATE TODAY. July 1968. pp. 60-62. 


REAL ESTATE AS AN INVESTMENT 


Analysis of Liquidity and Profitability for Income Producing 
Properties, by B. C. McGough, CID LETTER. December 1968. 
Capturing the Young Market, by Realtor Larry E. Horn, REAL 
ESTATE TODAY. January 1972, pp. 38-40. 

Effect of Large Corporations Entering Real Estate, by B: 
Smith. REAL ESTATE TODAY, October 1970. pp. 23-24. 

He Doesn't Look Like A Landlord, by Flip Troiano, REAL ES- 
TATE TODAY. October 1971. p. 66. 

Just What Is “Tax Shelter’’?, by Charles Considine, REAL 
ESTATE TODAY. July 1970. pp. 7-10. 

Know Your Investor, by Realtor Marion Blackwell, REAL ES- 
TATE TODAY. January 1969. pp. 52-57. 


Large Corporations are Investing in Real Estate, by Realtor 
Joseph Harrington. DIVISION REPORT, September 1968, pp. 
40-43. 

Money Problems = Real Estate Opportunities, by Realtor L. 
Allen Morris, REAL ESTATE TODAY. April 1968. pp. 40-43. 
Pitfalls Are for Amateurs, by Monte Lord, REAL ESTATE 
TODAY. October 1971. pp. 68-71. 

Prognosis Before Diagnosis?, by Realtor Herbert C. Herzfeld, 
CID LETTER. Sepiember 1971. 

So You Want to Invest in Real Estate, by Realtor Cuyler 
Wenberg. REAL ESTATE TODAY. April 1970. pp. 71-75. 
Solving the Income Tax Problem, by Realtor James Mc- 
Michael, REAL ESTATE TODAY. April 1968. pp. 30-37. 

Tax Reform Act of 1969 — Opportunity or Calamity?, by 
Realtor Wallace Woodbury. CID LETTER. March 1970. 
Techniques in Presenting U. S. Real Estate Investment to 
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